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The HVAC Industry Deemed by NY State
to Be Essential Services.

Importance and Necessity of our Industry 
brought to forefront by MACC.

MACC provides members 
with crucial information 

during these difficult times. 
Turn to page 6 to see how 

MACC members are 
handling the pandemic .



From the 
President 
We are all in this together.

These are trying times through-
out the world. We are now 
faced with a “new normal”. 
Our personal and professional 
lives have dramatically changed. 
Please remember that we are 

all in this together! In times of uncertainty, we must 
remind ourselves that there are brighter days ahead. 
We are all tougher than we think, and we will come out 
of this stronger than before. Although we are unable to 
meet in person, we are still able to stay connected!

Earlier this year, we introduced a Members Group on 
Facebook. Little did we know it would serve as a truly 
virtual community when we need it the most. Joining 
the group is easy! Visit www.facebook.com/maccny 
or search “Metropolitan Air Conditioning Contractors 
of New York” on Facebook. Be sure to like the page 
then click on Groups, which can be found on the left 
side bar. Click “Join Group” and fill the few questions, 
which confirm that you are a member of MACC. Once 
accepted, please take a look at what has already been 
posted, as well as post any topic that you need advice 
on or just want to alert other members to. I am excited 
to see this group be put to good use by our members!

We have also created a short survey to find out 
how our members and the industry are coping with 
this situation. I invite you to visit our website 
(www.maccny.org) to take this survey and share 
your experiences. 

Our Association staff is currently working remotely, so if 
you need to contact us, please email info@maccny.org.  
We will do our best to respond to you as soon 
as possible.

In conclusion, hang in there, stay healthy, stay strong, 
and stay positive because we will get through this!

We are all in this together!

Sincerely, 

Jimmy Moyen

 

NEW YORK BRANCH:  
JAMES FILAURO 
cell: (914) 584-3038 
email: james@nationwidecoils.com 

CALL US FOR AN IMMEDIATE QUOTE 
  QUICK SHIP OPTIONS AVAILABLE 
  

    ((888888))  226644--55777766  ||  nationwidecoils.com 

WE SPECIALIZE IN ALL 
CUSTOM AND OEM 

REPLACEMENT COILS 
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(Continued on page 5)

Great Online Learning Opportunities!
What: FREE Webinars
Where: Online
When: Available any time on-demand until stated dates

For further information and to register, please contact: webinars@bnpmedia.com

Check out these outstanding webinars:
Available Until 5/2/20
Communicating Technology Reshapes Control Options for Energy-Efficient 
HVAC Systems
More than ever before in the HVAC marketplace, communicating technology offers many new features and benefits 
to HVAC contractors and homeowners across North America. This presentation will cover several examples of how 
communicating technology effects the installation, configuration, and diagnosis of high-efficiency HVAC systems. 
As communicating technology advances in the industry, what effect might it have on traditional wall-mounted 
thermostats and other control systems?

Available Until 9/18/20
The Fundamentals of VRF
As the HVAC market continues to expand and Variable Refrigerant Flow (VRF) technologies continue to evolve, 
the demand for contractors with VRF expertise will only grow. This presentation provides thorough insight into the 
requirements, advantages and opportunities associated with specifying VRF systems and addresses the common 
misconceptions contractors may encounter in the field.

Available Until 10/9/2020
E-Commerce Challenges Facing Distributors
By 2021, what will Digital Disruptors led by Amazon Business be doing in your marketspace? Millennials (aka: 
digital natives, next-gen customers) are rapidly moving into key B2B buying jobs. They want an Amazon shopping 
experience from all suppliers. And they don’t want regular rep calls (or their cost) built into the price of shoppable 
SKUs.  How much will online price-shopping pressures increase?

Available Until 11/19/2020
How to Stay Profitable During the Shoulder Season
You want to stay profitable in-between seasons, grow your business, and provide your customers with better 
service. You’re considering adding a new service line, but aren’t sure the best way to do it. Not all service lines are 
created equal and you must choose wisely or risk creating problems instead of reaching your goals.

Available Until 11/20/20
Strengthen Revenue and Customer Loyalty with Smart Maintenance Solutions
Contractors using smart HVAC maintenance technology have demonstrated clear advantages of predictive 
diagnostics. Through this technology, the technician workflow has advanced and as a result, has enabled the 
‘know before you go’ service call, assisted labor management and also enabled a new 24/7 maintenance program 
approach within traditional HVAC operations.

IN THE NEWS
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Metropolitan Air Conditioning Contractors of New York
123 South Street, Suite 112, Oyster Bay, NY 11771

P: 516-922-5832 | F: 516-922-1414
info@maccny.org | www.maccny.org

www.facebook.com/maccny

OFFICERS:
Jimmy Moyen, First Choice Mechanical

President

 James Padavan, Air Design Inc.
President Elect

 Stu Ellert, Comfort Tech Mechanical
Treasurer

 Dyami Plotke, Roof Services
Secretary

Brian Aull, Atlantic Contracting Specialties, LLC
Past President

John F. DeLillo
Executive Director

 John F. DeLillo, Jr.
Deputy Director

DIRECTORS:
Anthony Carbone, Systematic Control Corp.

Roy Bernheimer, Cascade Water Services Inc.

Sal Ferrara, Electrical Training Center

Jason Staiano, National Compressor Exchange

Michael Newman, Standard Refrigerators Inc.

Marc Soffler, Dynaire Corporation

Nick Terranova, ABCO

Tommy Williams, USI Insurance

MACC News is printed monthly by the Metropolitan Air Conditioning 
Contractors of New York. Questions should be directed to the appropriate 
director or committee member for assistance. While this newsletter is 
designed to provide accurate and authoritative information on the subjects 
covered, the Association is not engaged in rendering legal, accounting, or 
other professional or technical advice. Accordingly, the Association cannot 
warrant the accuracy of the information contained in this newsletter and 
disclaims any and all liability which may result from publication of or reliance 
on the information provided herein. If legal advice or other expert assistance 
or advice is required, the services of a competent, professional person 
should be sought.

Editor’s Notes 
By Anthony N. Carbone

PSEG UNFAIR COMPETITION
The PSEG Worry Free battle of unfair competition and cross-
subsidization fight looms on with less attention being paid by 
our constituents. I had a 45-minute conversation with Commis-
sioner Gregory May of the Nassau County Dept. of Consumer 
Affairs. His position was that if the consumer was being misled 
by the company, he could take action. His investigation into my 
allegations is that PSEG Long Island had been advised that the 
parent company PSEG has authorized an affiliation of licensing 
the name PSEG Worry Free to an independent corporation 
named HomeServe. As of this time no complaints were made 
of misrepresentation or fraud. I gave the many scenarios to 
Commissioner May and he continued to point me back to the 
NYS Public Service Commission (PSC). 

So, it is my advice to expose this operation for what it actually 
is to your client base. They are using tactics that I can reveal to 
you that you can use in your advertising to reveal how they go 
to business. Be vigil in this process and do not forget this is a 
Trojan horse with an agenda to put the independent contractor 
out of business! 

COVID-19 AFFECTS HVAC COMPANIES

Strange days indeed!!!

The world has turned upside down in a matter of days. Our 
efforts through MACC and our contact with Barton James, 
CEO of ACCA National, led to the information maintaining 
HVAC outfits as well as plumbing and electricians as essential 
trade services. We are allowed to continue to do repairs and 
replacements of heating equipment that has failed to work or 
needs immediate replacement. 

The HVAC companies are latent with expense overhead 
and insurances. The labor overhead tied up with the medical 
insurance can be a complicated process to just lay off skilled 
workers and hope all will fall back into place. 

Many poorly-capitalized operations will cease to exist after this 
unforeseen pause in business. The crisis of Superstorm Sandy, 
the  9/11 attack on the World Trade Center was not global, 
but regional. All are important on every level. This is uncharted 
territory for everyone. Never have we had to fear for our security 
medically from an invisible enemy in modern times with this 
level of social communication. 

The prognosis of many who end up in the ICU is dim as 
irreparable damage to the lungs is inflicted. 

The federal government is preparing ways for HVAC outfits to 
borrow funds from banks as SBA loans. These loans will likely be 
forgiven as bailout money to perpetuate business and allowing 
them to maintain employees. 

This is far from over and many changes are coming our way! 

- Anthony N. Carbone



IN THE NEWS, Webinars (Continued from page 3)

Available Until 2/18/21
HVAC Insulation: Solutions for Evolving Codes & Design Trends
Johns Manville’s HVAC Insulation Portfolio Team will take a deep dive into the shifting trends in the HVAC 
industry in terms of duct style, energy conservation, and design aesthetics.

Available Until 2/25/21
Wholesaler eCommerce 101: Addressing Mindset then Revenue
eCommerce has and will continue to transform the way we look at wholesale distribution. Every 
stakeholder in the supply chain has woken to a new landscape with challenges that are too large to 
tackle all at once. In fact, most wholesalers don’t have the right staff in place to educate and guide 
management towards the basic principles of eCommerce.

(Continued on page 17)



6

FEATURE ARTICLE

MACC MEMBERS STAND TOGETHER 
AND STAY STRONG IN TIMES OF CRISIS 
“Please recognize that much like our nation’s healthcare providers, the work 
HVACR contractors do is more important in this moment than it has ever been.”  

Barton James, President and CEO of Air Conditioning Contractors of America 

On March 18, 10 trade associations and membership representing the HVACR industry in North America posted 
an open letter to President Trump, Vice President Pence and members of Congress requesting that HVACR 
technicians and engineers be granted “essential business” status during the COVID-19 crisis, due to the crucial 
role the industry plays in the health and safety of modern society. The Air Conditioning Contractors of America 
is playing a leading part in this endeavor, and has helped craft recommendations for the federal government’s 
response to this pandemic. 

“The MACC Board of Directors is working together with politicians and with 
the ACCA, demanding that HVACR contractors be exempt from any 
mandates that require businesses to temporarily close,” reports Jimmy 
Moyen, owner of First Choice Mechanical and President of MACC. “HVAC 
contractors should be considered emergency service providers because 
they perform necessary, life-saving services on the nation’s most critical 
infrastructures.”

“We are trying to get politicians to name us as first line responders,” said 
Jimmy. “It is essential for us to have service technicians on call for the most 
critical service requests. We have put non-emergency projects on hold 

including the start-up nursing school we are working on in Harlem.  There are only four of us in the office so we 
are not compromised.  The rest of our employees are in the field responding to the most crucial service 
requests. Vital services must be provided for supermarkets, hospitals and institutions of that nature.  I am hopeful 
that, like the flu, we will see the end of this crisis in April or May.”

Adhering Strictly to CDC Recommendations
MACC contractors know exactly what they need to do to make sure their staffs and their customers are safe. 
For many of them, it’s routine already: wash your hands, use santizers and disinfectants, things like that. They 
don’t want to lose employees or customers. They don’t want their staff to be hurt or their customers to become 
sick. They’re going above and beyond probably where they need to be already.

At National Compressor Exchange,  postings are everywhere with pictorials depicting proper procedures to 
follow. “We have designated people to go around the facility at regular intervals disinfecting doors, offices and 
the  factory,” reports Jason Staiano.. “And, we have placed disinfecting stations all around the facilities.”



(Continued on page 11)
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“We’ve had a few call-outs here and there, but most employees are coming in,” 
says Jason.  

“I think the panic needs to stop,” Jason emphasized.  “We are in a bad situation, but 
panic does not help. Take the proper precautions and we will all be better for it.”

Neal Gomberg of ABCO reports that all 17 branches remain open, while extreme 
safety measures are being taken to protect employees and customers. “At this point, 
I can tell you that only the most essential employees are reporting to work on site,” 
says Neal. “My marketing team is on a rotating schedule, which results in just one 
team member working on site for three days, while the others work remotely for six. 
As you know, the situation is very fluid and this could change at any time”.  

Mitigating Risk Through Professional Guidance 
“I think it’s really important to be aware of legalities in terms of speaking to employees about remaining home -- as well 
as a variety of other issues,” says Steve Palone of Palone Brothers.  “I’ve been in contact with Portnoy, Messinger, Pearl 
& Associates, and  I would recommend all business owners know what you can and cannot do.  Let’s say I told my 
employees to stay home. They can then file for temporary leave of absence, or temporary unemployment, if they are 
out of work for even one day.”

“Then there’s the question of medical coverage,” emphasizes Steve. “ Employees must be mindful of the terms of their  
insurance coverage and check whether or not their coverage is valid during the time they are off from work.  This is vital.”  

“Right now Palone Brothers is still open and we are staggering days as to who comes in and who is off.  We are trying to 
spread out limited work across all employees. Our work involves a  lot of preventative maintenance and our customers 
are wary of having us in their homes during this crisis.”  

Transparency and Open Lines of Communication Help Maintain Calm 

Everyone is facing this crisis together. The US Chamber of Commerce recommends being transparent about what 
your business is going through. Customers and employees empathize with companies facing a crisis, as long as you 
communicate with them properly. Describe the steps you’re taking to mitigate risk and give them insight into the steps 
you’re taking to help the community.

“From the beginning of this crisis, we had meetings with our team and addressed 
the issues of  protecting our employees and customers,” said James Padavan of Air 
Design.  “We discussed what was important and what was not important.  We were 
prepared with all the essentials-- hand sanitizers, gloves, masks, and much more. 
 We instructed everyone on proper protocol… how to deal with customers and 
employees including social distancing at home and at work.
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Statement from Stuart S. Zisholtz, Esq.

Time Frames For Filing A Mechanic’s lien or A Payment Bond Claim
Every year I try and remind everyone about the time frames associated with filing a mechanic’s lien and a payment bond claim. This article may be repetitive but 
it is essential to your livelihood and your business.

I cannot emphasize enough the importance of filing a mechanic’s lien. Many times it is the difference between getting paid and not getting paid. By filing your 
lien you are protecting your interests. By not filing your lien, you may be jeopardizing your right to collect anything. Do not, however, wait for the last day to file 
your lien. Once the general contractor has been paid by the owner, your lien is essentially worthless.

Furthermore, many payment bonds contain strict requirements that notices be served on various parties within a specific time frame. Once that time frame 
expires, your right to recover may be jeopardized.

Be aware of the various pitfalls that exist. Many times the 
general contractor or the owner will drag you along until 
your time to file a lien or pursue the payment bond has 
expired. I have, therefore, listed the various time frames 
associated with filing a mechanic’s lien or making a 
payment bond claim.

Private Improvement: 
One family (also  4 months from date of last
two family suggested)  item of labor or material

Commercial and more than  8 months from last item
one family   of labor and materials

Duration of Lien  1 year
 
Renewal:
One family dwelling  Court Order

More than one family and Notice of Renewal
commercial, first year renewal

After one year of more  Court Order
than one dwelling and 
commercial

Public Improvements: 
Lien   30 days after completion
   and acceptance of job

Duration   1 year

Renewal   Court Order

Payment Bond Notice:
Notice Directed to any two Usually 90 Days
of Owner, Bonding Company 
or Contractor

Time for Commencement  Usually 1 year
of Action 

Direct Contract with Principal Usually no notice required

Time for Commencement  Usually 1 sometimes  
of Action   2 years
 

For a free copy of a pamphlet pertaining to mechanic’s 
liens and payment bond claims, please contact me or
 the Association.





IT TAKES 
the best contractor with the best equipment.
And CE is ready to provide you with it.

BOHEMIA
21 Crossways East
631-588-2181

BROOKLYN
445 Coney Island Ave
718-287-5927

ELMSFORD
1 Westchester Plaza
914-593-7160

MINEOLA
23 Roselle Street
516-941-0130

WESTHAMPTON BEACH
220 Rogers Way
631-288-1326

LONG ISLAND CITY
52-01 29th St 
718-472-0200

Turn to CE for All of Your HVAC Needs.

We provide the right mix of equipment brands, 
aftermarket parts and supplies for residential and 
commercial projects of any size.

Interested in becoming a Carrier or Bryant Dealer?
Contact one of our branches today.

Visit Us Online at: www.CEnortheast.com
For Our Complete Product Offering
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FEATURE ARTICLE (Continued from page 7)

“Currently, most of our office staff is working from home with our manager, 
dispatcher, estimators, my brother and myself in the office,” comments James 
Padavan.  “There are no high traffic areas in our office and we are limiting field 
employees and their interoffice contact with staff.  Field people are now picking up 
parts in the waiting area and we are using our dispatch software and technology 
now more than ever.”

“On the service side, priority is the operative word.  If it can wait, it will wait; if it’s an 
emergency, we do it.   Demand is low. It’s the fear of having our people come into  
homes to do routine service.  Jobs are being postponed or delayed.”

“When it gets uncomfortable and seasonably warm, things will accelerate. Summer will encourage some growth, but I 
think we won’t make a full economic turnaround until fall. The coronavirus is now a thing of this generation.” 

“On the positive side,  it’s nice to have the entire family eating dinner with me and spending more time together. 
What we are all going through is unprecedented,” concludes James.
   

News Flash

Providing essential services during this time of uncertainty, 
Carrier’s response to COVID-19
These are unprecedented times. At Carrier, protecting the health, safety and well-being of our 
employees and serving our customers is our top priority. Our solutions are essential to healthy 
living - to maintaining indoor air quality, transporting the world’s perishable food and medical supply 
and keeping people protected from smoke and fire. As we navigate the evolving circumstances 
surrounding the novel coronavirus (COVID-19), we are taking actions aligned with the latest 
information and global guidance to protect our employees, serve our customers and minimize the 
spread of the virus while continuing to provide essential products and services.

Because all of our businesses are considered essential, consistent with the federal and state guidance 
currently in effect, we will remain fully operational during this pandemic. Our HVAC solutions are 
essential to ensure heating and cooling services will be available to hospitals, homes and businesses. 
Our refrigeration solutions are essential to ensure the safe transport of food and pharmaceuticals 
to the general population and those most in need. And our fire and security products are essential 
to ensure the safety and well-being of those confined to their residences, working in essential 
businesses, or recovering from illness. Our exceptional workforce remains committed to meeting 
these essential needs of our customers, including pharmaceutical manufacturers, to ensure that they 
too can continue to provide their much-needed products and services.
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As a leading insurance provider for 
HVAC Contractors in the New York 
Metro area, USI’s Long Island office 
brings over 35 years of industry 
experience to your team. Our 
dedicated Construction Insurance 
Specialists provide top quality risk 
management with bottom line 
benefits to deliver individualized 
solutions.  
 
Contact:  
Frank Abbatiello & Tommy Williams 
Tel: 516-419-4095 
Fax: 610-537-4187 
Email: Tommy.Williams@usi.com 

Trust. Expertise. Commitment 
Risk Management Solutions for HVAC Contractors 

Specializing in  

Insurance Programs 

For the HVAC Industry for 
over 35 Years 



PURCHASING YORK® HVAC JUST 
GOT A WHOLE LOT EASIER.

ONLY FACTORY DIRECT AUTHORIZED DEALER IN NEW JERSEY AND METROPOLITAN NEW YORK  

With an unmatched variety of commercial and residential YORK® products and one-stop access to  

over 24,000 HVAC products, your search for local YORK® HVAC parts begins and ends with your 

Source 1™ HVAC Supply Centers. And you can count on our experienced training and factory-

authorized support to provide the expertise necessary to keep your project moving efficiently –  

every step of the way.

Melville NY
85 B Marcus Drive 
Melville, NY 11747 
melville.yorknow.com

Edison NJ
64 Northfield Drive 
Edison, NJ 08837 
edison.yorknow.com

ALL THE PRODUCTS YOU NEED FROM 
ONE LEGENDARY BRAND! 

CALL TOLL FREE:  
1.800.995.1224

Hainesport NJ
6 Berry Drive #2 
Hainesport, NJ 08036 
hainesport.yorknow.com

Fairfield NJ
5 Stewart Place, Unit A  
Fairfield, NJ 07004 
fairfield.yorknow.com



Introducing Daikin AURORA™

for year-round comfort in
single and multi-zone systems

Year-round comfort, with energy effi cient Daikin AURORA even 
when the temperature drops down to -13°F (-25°C). Bring on 
the winter! 20 SEER / Up to 13 HSPF. Up to 100% Heating 
Capacity at 5°F (-15°C)

Daikin and its design are trademarks owned by Daikin. Learn more at daikincomfort.com or 
contact your local Daikin distributor 
for more information2018
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DEDICATED TO THE SUCCESS OF OUR HVAC PARTNERS
Wholesale Distributors Serving NY/ NJ 

Air Conditioning & Heating  

102 Lauman Lane 
Hicksville, New York 11801 
516.931.6500  

80 13th Avenue, Suite 6 
Ronkonkoma, New York 11779 
631.981.4000

36 20th Street, Bldg 6 
Brooklyn, New York 11232 
718.499.2224

5-15 54th Avenue 
Long Island City , New York 11101 

718.937.7300 

175 Clearbrook Road
Elmsford, New York 10523

914.592.0020

26 Enterprise Zone Drive
Riverhead, New York 11901

631.461.4020



Brooklyn
Fan & Blower

Sales Co. Inc.

60-20 34th Avenue
Woodside, NY 11377
Phone/Fax: 718-899-9090 
email:  rich@brooklynfan.com
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BOHEMIA
21 Crossways East
631-588-2181

Metro NY Locations

CE is your one-stop supplier of HVAC
products & solutions in the Northeast

BROOKLYN
445 Coney Island Ave
718-287-5927

ELMSFORD
1 Westchester Plaza
914-593-7160

MINEOLA
23 Roselle Street
516-941-0130

WESTHAMPTON BEACH
220 Rogers Way
631-288-1326

VISIT US ONLINE
cenortheast.com

LONG ISLAND CITY
52-01 29th St 
718-472-0200

52-01 29th St
Long Island City, NY
Open M-F, 7:30am-4:30pm

Sat. 8am-12noon

NEW LOCATION!

NEW!

STOP BY!



Editor’s Notes 
By Jason Staiano

And the Next Challenge is…
At times, running a business might feel like running a gauntlet, obstacle after obstacle, challenge after challenge. The current challenge is navigating a business 
through Covid-19. First off, if you own a business, and are able to operate and generate some level of revenue than consider yourself one of the lucky ones. 
All around us, in our local communities’ businesses are closing indefinitely, with the small restaurants at this point seeming to be hit the hardest. So, if you are 
operating, here is a quick informal guide that most of you probably already know or if not, should know:

1 - Increase cleanliness in your workplace - have postings about washing hands, not touching your face, keeping a proper distance from others; have 
      designated employees throughout the day disinfect all common areas, faucets, door knobs, time clocks and etc...; set up hand sanitizing stations
       (if you have not done so already, that ship has probably sailed) You can print out some helpful material to post from: 
       https://www.cdc.gov/coronavirus/2019-ncov/communication/factsheets.html
2 - Put up postings to tell people not to walk into your facility and list your telephone number so they can call when they are outside. 
3 - If applicable, have some staff work from home, alternate shifts or allow employees to take their vacation time, to help thin down the ranks. 
4 - Visit the website for the U.S. Chamber of Commerce, www.uschamber.com, they have a bunch of resources listed about Covid-19, as well as information that   
      you need to know about the government stimulus package and how it can help your business. 
5 - Provide face masks and gloves for your employees so when they are walking through common areas it provides another level of protection. 
6 - To show your support and gratitude to your employees that are coming in, it would be a nice gesture to buy them lunch on Fridays, plus by doing so you can  
      help support your local restaurant businesses.

If there are other ideas that you are doing to help stop the spread of Covid-19 in your business, it would be great to hear it. You can visit the MACC Facebook 
page and join our members only group discussion board and post your comment on what you are doing to my post. 

www.associationdev.com

Association Development Services (ADS)
A premiere association management company

Our team’s fi nancial & business approach will 
empower your trade association to deliver the 
utmost value to your members.

Financial Management, Membership Development, Event 
Planning, Creative Services, General Administration

IN THE NEWS, Webinars (Continued from page 5)
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Available Until 3/4/21
HVAC Contractor Best Business 
practices and other recommendations 
to keep money in your pocket
Come learn about ways that you can protect against 

costly call-backs and common installation pitfalls. 

We’ll identify common causes that “reverse the 

flow of money”, aka: spending more on a job than 

you make. 

Available Until 3/10/21
IoT Solutions with Samsung HVAC
During the Samsung presentation, you will learn 

all about how Samsung can provide whole home 

solutions or building management solutions through 

technology and integration. Learn what products are 

available and how the products works. 
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Your One—Stop Shop 
For All Of You Supply Needs 

Your One-Stop Shop 
For All  Of Your HVAC Needs 

 

  OOEEMM  ppaarrttss  

 WWhhoolleessaallee  mmoottoorrss  

 CChheemmiiccaallss  

 IInnssttaallllaattiioonn  ssuupppplliieess  

 WWhhoolleessaallee  ccoommpprreessssoorrss  

 TToooollss  

CCoommee  iinn  ttoo  yyoouurr  llooccaall  TTrraannee  SSuuppppllyy  

CCaallll::  ((887777))  881144--77557777  

wwwwww..ttrraanneessuuppppllyy..ccoomm  

 Tremendous Inventory   Superior Customer Service  Competitive Pricing  
Fast Daily Delivery  National Buying Power With Local Ownership 

 Shop 24 Hours   Knowledgeable Counter Staff  
Convenient Locations  Great Value   

 

WE MAKE DOING BUSINESS EASY! 
 

Need help with plans and specs? 
Let our expert Engineering Department assist you with  

all your commercial applications. 
We’ll walk you through the process.   

Call the Farmingdale branch for all your engineering 
 Brooklyn, NY      Baldwin, NY            Bohemia, NY        Farmingdale, NY    
 P: 718-252-2700          P: 516-223-5511       P: 631-567-4800      P:631-293-2566         
 
New Hyde Park, NY   Manhattan, NY      Stamford, CT         Milford, CT         Hartford, CT 
P: 516-216-1810          P: 212-203-3808       P: 203-359-2626      P: 203-882-5550       P: 860-727-9699
     

 

PARTS   SUPPLIES   EQUIPMENT 
WE STAND BEHIND IT ALL 
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RGF Indoor Air Quality Solutions at Trane Supply
The Guardian Air QR+ utilizes RGF’s patented PHI-Cell technology and is easily 
mounted onto existing air conditioning and heating system air ducts. Proven to eliminate 
bacteria, viruses, mold and VOCs, the Guardian QR+ is also very effective at reducing 
unwanted odors from cooking, cleaning chemicals, pet areas, smoke and musty air.

Perfect for Residential, Commercial, and Hospitality applications, Trane
Air Purification and Filtration products help eliminate air pollutants that contribute 
to headache, lung irritation, fatigue, along with more long-term conditions such as 
asthma, allergies, and infectious diseases.

Contact your local Trane Supply Store for more Information. Call 516-874-7357

Microchannel Conversions Available at Nationwide Coils, Inc.
Nationwide Coils is a commercial coil manufacturer and supplier of custom and 
replacement OEM coils for the HVAC/R industry. 

Have a damaged or leaking All-Aluminum Microchannel Coil?
#CHANGETHECHANNEL today...
• Upgrade to a copper tube, aluminum fin coil
• An efficient, cost-effective way to address leaking and durability issues
• Converting will make your system more reliable and easier to service, while 
   maintaining the OEM efficiency.
• Expedited Production always available

Contact: James Filauro | mobile: 914-584-3038 | james@nationwidecoils.com
website: nationwidecoils.com | toll-free: 888-264-5776

V Series Frascold Semi Hermetic Compressor from National 
Compressor Exchange
The V Series Frascold semi hermetic compressor is a new compressor being offered 
for replacement and retrofitting. The compressor comes standard with Kriwan 
diagnostic module with an integrated discharge temperature sensor, as well as a oil 
pressure sensor. This compressor can also be offered with RSH(reduced suction head) 
unloading which is a patented product only offered by Frascold. This feature enables 
you to install an unloading head on each cylinder head and gives you the capability 
of unloading that cylinder bank down to 50% and maintain it there without the 
compressor overheating or running into a vacuum.

Contact: National Compressor Exchange at: 1-800-225-7381; 718-417-9100

FastDUCT® 20 and FastPIPE® 20 from FastEST Inc.
With FastEST, Inc.’s recent release of their latest and greatest program versions, 
FastDUCT® 20 and FastPIPE® 20, they’ve been able to continue to provide easy-to-
use, accurate, and affordable estimating software for all types of sheet metal, HVAC, 
mechanical, and plumbing contractors. With new features, faster calculations, and 
a streamlined interface, FastEST’s programs are utilized by thousands of contractors 
across the United States. Find out more about FastEST, Inc. and their programs by 
visiting https://fastest-inc.com.You can view videos of our newest program versions in 
action, or request to schedule a free online demonstration at your convenience.

Find out more today at our website https://fastest-inc.com
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We will get 
through this!


